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If the Federal Government…

• Is one of the largest clients in the 
world and

• Bought over $537 billion in 2009

Why was only Why was only ..2% purchased 2% purchased 

in Puerto Rico?in Puerto Rico?



Most common reasons

• Lack of knowledge of business 
opportunites

• Complicated procurement process

• Federal bureaucracy

• Not enough tme to bid 

• Lack of bonding capacity



Lack of knowledge of business 
opportunities

•  If you can’t see the bid announcements, 
you won’t know what they buy.

• If you don’t know what they buy, you 
won’t know if this is the right market for 
you.

• And because you want to increase sales … 



Puerto Rico Industrial Development 
Company (PRIDCO)

&

United States 
Defense Logistcs Agency (DLA) 



Created the 

Puerto Rico Procurement Technical 

Assistance Center (PTAC)

• A cooperatve agreement between DLA and 
PRIDCO since 1985. 

– DLA : Increase competton for contracts
– PRIDCO : Generate jobs in Puerto Rico
– Industry : Make money!



To support Puerto Rican Companies interested 
in doing business with the federal government 
by:
• Providing businesses with an understanding of 
the requirements of contractng and the 
marketng know-how to obtain contracts.
 
• Supportng Federal Government Agencies in 
reaching and working with the suppliers they 
need.

PTAC Mission



Focused on getng you results

Our Procurement CounselorsOur Procurement Counselors will assist the  will assist the 
business person in identfying opportunites business person in identfying opportunites 
and understanding the government and understanding the government 
contractng process so they can take contractng process so they can take 
advantage of government sales dollars.advantage of government sales dollars.



Services

• Help you decide if this is the right market for 
you

• Help you fll out the Central Contractor 
Registraton (CCR) 

• Help you complete the SBA 8(a) and 
HUBZone applicatons

• Help you match & market your products or 
services to the government 



Services

• Help you with the bidding process 

• Help you identfy business opportunites

• Help you fll out the GSA Schedules

• Help you conduct market research

• Help you fnd sub-contractng opportunites

• Assist you with the Mentor-Protégé Programs 



All our Services 
are FREE of Charge 

http://www.veer.com/products/detail.aspx?image=ISP2056249
http://www.veer.com/products/detail.aspx?image=CBP0038313


Criteria for participating 
in the program

1. Be an established business in Puerto Rico

2. Have email access

3. Show interest in the federal government 
market



How to get started
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Follow-up & bidding

Follow-up & bidding

1 1 
Initial One-on-One SessionInitial One-on-One Session

http://www.veer.com/products/detail.aspx?image=AYP0208756
http://www.veer.com/products/detail.aspx?image=BLP0012699
http://www.veer.com/products/detail.aspx?image=ISP2056249


Website: www.ptacpr.com



Thanks

Pedro J. Acevedo
Procurement Technical Assistance Center

pacevedo@pridco.com
www.ptacpr.com 

787.758.4747 x. 2234
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